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Galgary’s Second Quarter

verall availability — and particularly

the vacant component — of Calgary's
suburban office market was remarkably
stable during the second quarter of 2024.
The availability rate increased just slightly
on approximately 21,000 square feet of
negative absorption, which was due in
large part to some larger spaces being
marketed for sublease.

The story of the Beltline through Q2 was
considerably more dynamic than in the
suburban markets, due to the pending
multi-family  redevelopment of the
Beltline Block which comprises TransAlta
Places | and Il plus a small, third single-
floor office building. The project removed
334,000 square feet of primarily B-class
office inventory to make way for the 315-
unit, high-rise condo development and
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resulted in Riddel Kurczaba moving to the suburbs,
while TransAlta remained in the Beltline and moved
to the former Keynote Building.

While there was net positive leasing activity, the
reduction of inventory and the available space within
had a much greater effect on increasing the occupancy
rate and changing the ratio of space available for
headlease versus that available for sublease and
other leasing arrangements.

A continuing theme in the Suburban markets and the
Beltlineisthe desireamong many small tenants tofind
locations that are close to home for their employees.
We explored this in our previous report but it's worth
reiterating the impact of growing morning/afternoon
traffic, construction and higher gas prices on reducing
or eliminating work-from-home arrangements. Tied
to this has been ongoing high importance placed by
tenants and prospective tenants in both markets for
parking availability and rates, which drove interest
and activity to Sunalta and the 14th Street corridor;
the periphery of the suburban SW and Beltline —in a
bid to meet the aforementioned concerns.
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